
Invitation to subscribe for 
shares in SaltX Technology  
- rights issue 
 
SaltX is accelerating its business and invests in 
scalable energy storage 

Technology



SUNCOOL
A thermal solar panel that stores 
clean energy, producing heat and cold, 
day and night. Reduces the energy 
consumption in households with 90 %. 

VERDACC
VerdAcc converts waste heat from 
the engine to air conditioning in 
heavy duty vehicles. Reduces 80 % of 
the fuel consumption related to 
air-conditioning. 

HEATBOOST
An application that boosts gas heat 
pumps. Saves up to 50 % of the 
households gas consumption.

 
ENERSTORE

Energy storage for renewable energy. 
Stores thermal energy and disharge 
when needed. Reduces volume and 
cost with 50 %.

COMMERCIAL VERIFICATION FIELD TRAILS SERIAL PRODUCTION

Start of pilot production,
 December 2016

CONCEPT VERIFICATION FULL SCALE PROTOTYPE (PILOT)

 SUNCOOL

 ENERSTORE

STATUS OF BUSINESS AREAS

Test at DLR, 
March 2017

The full-scale installation 
at Löfbergs completed  in 

September 2014

 VERDACC
Concept verified to-

gether with Alfa Laval 
in June 2015

 HEATBOOST
Prototype tested by 

GE Appliances,
 April 2016

SaltX in brief
” SALTX THERMAL 
ENERGY STORAGE IS 
ENVIRONMENTALLY 
FRIENDLY AND 
COST-EFFECTIVE”

 
BUSINESS MODEL

COMPONENT 
MANUFACTURERS

OEM-CUSTOMERS

CONSUMERS
AND

DISTRIBUTORS

SaltX material

Licenses

Tech Support

SaltX’s business Model consists of sales in three parts; SaltX material, licenses and tech support. The 
biggest future source of revenue is the patented SaltX material, and the license to use this.

TECHNOLOGY

The SaltX component heats up, the system is in 
vacuum, the salt and liquid solution evaporates 
and the liquid goes into a separate vessel. The 
energy is now stored as chemical energy in the 
salt and in the liquid.

When discharging, the valve is opened and the 
liquid goes back into the salt, the chemical ener-
gy in the salt is released and heat is created. The 
vessel where the liquid has been held gets cold 
as the vapor pressure goes down. 

1. CHARGING 2. DISCHARGING

Background and objectives
USE OF PROCEEDS

The world’s challenges on climate change 
have created an increasing demand and 
interest for energy storage, which has quick-
ly made SaltX market position stronger. The 
interest level for SaltX solutions is very high. 
The Company has already strong partnerships 
– or ongoing discussions – with some of the 
world’s major and most progressive brands 
within the energy space. In order to avoid or-
ganizational, bottlenecks, neither on the com-
mercial nor the technical side, SaltX needs 
additional capital to explore its competitive 
advantage in terms of IP and fully exploit its 
potential. 

SaltX has developed its energy storage techno-
logy since 2001 (previously known under the 
name ClimateWell), and currently has a strong 
patent protection. The solution reduces energy 
consumption and costs in heating and cooling 
products up to 50 %. Until 2016, the focus has 
been on small-scale applications, primarily for 
residential use.  SaltX technology is however 
feasible to scale up in large-scale energy 
storage, which will be required when creating 
sustainable energy solutions.  
    When meeting with various energy com-
panies the feedback has been very positive. 
That is why, SaltX decided to start a new, forth 
application area: EnerStore.  

”THE SIMPLI-
CITY ENABLES 
IT TO SCALE 
UP THE TECH-
NOLOGY TO 
SIGNIFICANTLY 
LARGER DEVI-
CES.” 



The history of SaltX is the story of when the entre-
preneur and innovator Göran Bolin met the Finnish 
chemist and inventor Ray Olsson. Bolin’s idea of 
storing energy in salt developed to a worldwide 
patent and on its way to a globally recognized 
company within energy storage. CEO Karl Bohman 
and team are now seriously starting to take this 
small innovation company in Sweden to global 
commercialization. 

ClimateWell was founded in 2001 when Göran Bolin 
acquired the Triple-state absorption patent from Ray 
Olsson. The technology and patents were further 
developed within ClimateWell, which changed name 
to SaltX in 2016.  Göran is very much active and plays 
a key role in the Company as the CTO and Executive 

Vice President.  

THE FIRST PRODUCT
With acquired patent and venture capital from 
Industrifonden, Skirner, Utilsun and NorthZone – 
ClimateWell developed, manufactured and sold a 
proprietary solar-powered air conditioning product 
called SolarChiller.  The SolarChiller was launched 
in 2007 and distributed on several markets. A facto-
ry was built in Spain to meet demand of the growing 
new-construction building market there. When the 
financial crisis in 2009 hit, this market vanished 

literally overnight. The Company decided on a new 
strategy whereby the new focus was to develop the 
core technology for OEM customers who would 
sell these products to the end-users – similar to the 
“Intel inside” concept. 

THE LAUNCH OF SUNCOOL
In 2014 SunCool, a development of the SolarChiller, 
was launched. During the year Karl Bohman, 
heading up of Business Development since 2011, 
took over as CEO. He was tasked to fully commerci-
alize SaltX technology on a global basis. 

COMMERCIALIZATION
During 2016 SaltX has closed number of major 
deals and taken important steps towards commer-
cializing its applications. For example the pilot 
production of SunCool collectors has started for 
the Chinese market. 
    2017 will be the year of full commercialization, 
meaning the generating revenue from selling its 
unique and patented SaltX material, which will the 
predominant income source and highly profitable. 

INFORMATION ABOUT RELATED RISKS
SaltX’s operations are risky as the business 
involves developing brand new products in new 
markets. Some of the more important risks are:
 
PATENTS
The company’s growth and success is largely 
dependent on the company’s patents. There is a 
risk that there are weaknesses or problems with 
these patents or that the company infringes other 
patents. It cannot be ruled out that such problems 
can only be addressed at a significant cost or risk 
the company’s future.

PARTNERS AND CUSTOMERS
According to the current business strategy, the 
company’s future growth is dependent on con-
tinued cooperation with a number of identified 
partners. If the partners do not meet minimum 
obligations or if end customers does not buy SaltX 

products and instead turn to another suppliers, the 
company’s operations, results and financial posi-
tion may be significantly affected.
 
TECHNOLOGY
The technology is new to the market and there is a 
risk that weaknesses or problems with this pro-
cess have not been detected so far and that these 
weaknesses or problems can only be addressed at a 
significant cost.

KEY EMPLOYEES
SaltX is dependent on qualified and motivated 
employees in all functions. It is very important that 
SaltX is able to attract and retain key personnel and 
is perceived as an attractive employer. 

SaltX Technology has developed 
strongly since the IPO last year. We 
have done important progress in 
2016, and in October we started a 
new application area within lar-
ge-scale energy storage – EnerSto-
re. In order to capture this very 
large global market potential, the 
Company is now raising 100 million 
SEK through a rights issue.    

At SaltX, we note that the interest 
for our new focus area EnerStore 
is very strong and the commercial 
traction among larger stakeholders 
for SaltX patented technology is 
increasing.   
In order to meet the increasing de-
mand for large-scale energy storage 
of renewable energy, SaltX needs to 
build out and strengthen its orga-
nization, both on the technical and 
commercial side. At the same time 
we need to ensure existing resources 
continue to focus on the three exis-
ting application areas. 
So far SaltX has focused on 
small-scale applications, storing en-
ergy in smaller devices such as solar 
thermal collectors, gas heat 
pumps and air conditioning 
in heavy duty vehicles. In 
these areas, we are close 
to commercialization: our 
Chinese partner has started 
up production and is getting 
ready to launch the SunCool 
collectors on the Chinese 
market. While these areas 
are developing according 
to plan, we are also looking 
at energy storage in large 
scale. This has been proven 
to work just as well as in 
small scale. EnerStore has 
significant market potential: 

globally it is estimated to an equiva-
lent of 100 billion SEK per year.
This means that the market potential 
for EnerStore is much larger than our 
previous three application areas col-
lectively, bearing in mind that these 
are still very large markets. 
    After successful verification tests 
at DLR, the equivalent of NASA 
in Germany, SaltX currently has 
ongoing discussions about an Ener-
Store pilot plant with several major 
European energy companies. We 
anticipate the process to develop 
EnerStore will be relative fast since 
the technology is well-proven, albeit 
in small scale.  
I am looking forward to accelerating 
SaltX commercialization, welcoming 
both existing and new shareholders 
to participate in this share issue!

Best regards,
 
Karl Bohman
CEO, SaltX Technology

” ENERSTORE HAS 
SIGNIFICANT 
ECONOMIC 
POTENTIAL: THE 
MARKET FOR 
LARGE SCALE 
ENERGY STORAGE 
IS ESTIMATED TO 
APPROXIMATELY 
100 BILLION SEK 
GLOBALLY”

Background and objectives
THE CEO´S ADDRESS

The history of SaltX

Risks



Market overview
SaltX

SaltX  
TOTALA MARKNADSPOTENTIAL  

The potential of thermal ener-
gy storage market that SaltX 
targets is very large. The four 
applications the company oper-
ates within are estimated to a 
global total market potential of 
approximately 160 billion SEK 
per year. SaltX primary revenue 
stream comes from its propri-
etary salt material, which is 
patented worldwide.

The energy efficiency market, 
which SaltX operates on, is a large 
and rapidly growing market. The 
company’s solution – storing en-
ergy in salt – can be used in many 
different applications - there are 

many others than the four ap-
plications which SaltX currently 
targets. Because of SaltX limited 
capacity, the company has chosen 
to focus on four areas: SunCool, 
HeatBoost, VerdAcc and Ener-
Store.
    Within these four areas, SaltX 
solution has a short payback time 
for the end customers, usually be-
tween one to two years, and never 
longer than three years. It facili-
tates the decision to purchase a 
solution where SaltX is integrated. 

 ~160 MILJARDER

ENERSTORE
Annually there are 54 million m2 solar panels 
installed globally. Per solar m2 installed with the 
SaltX material, SaltX has a potential revenue of SEK 
260-300  per m2.*
54 million x SEK 280 = 15 BILLION SEK

SUNCOOL
A conventional solar collector only supplies 
hot water during the day. With SaltX, the 
solar collector can provide hot- and cold 
water at night and doubling the energy yield 
compared with today’s solar collectors. A 
calculation example shows an annual saving 
of SEK 1,000 per m2. The initial additional 
cost for the customer can then be paid back 
in 2.5 years.

PAYBACK TIME: 2.5 YEARS 
A thermal solar collector that stores clean energy, 
producing heat and cold, day and night. Saves 90 % 
of the heat and cold related energy in buildings. 

SaltX
MARKET POTENTIAL

~15 BILLION SEK

VERDACC
Today’s air conditioning system in heavy 
duty vehicles only works when the engine 
is running. With SaltX, cooling in the cab 
can also be delivered when the engine is 
switched off, thus saving fuel. A calculation 
example shows an annual saving of approx-
imately SEK 25,000 per vehicle. The initial 
additional cost for the customer can then 
be paid back in 1 year.

VerdAcc is a cooling and heating system in heavy 
duty vehicles. Saves 80 % of the gas related to 
air-conditioning.

Annually there are 3 million heavy duty 
vehicles sold globally. Per vehicle that is installed 
with the SaltX material, SaltX has a potential reve-
nue share of SEK 3,000-4,000.*
3 milion x SEK 3 500 = 10 BILLION SEK

SaltX
MARKET POTENTIAL

~10 BILLION SEK

A conventional gas driven heat pump only 
provides heat when it is running. With 
SaltX, heat can be delivered even when the 
gas driven heat pump is switched off, thus 
saving up to 50 % of the gas consumption. 
A calculation example shows an annual 
saving of approximately SEK 5,000. The 
initial additional cost for the customer can 
then be paid back in 1.5 years.

Annually there are 19 million gas water 
heaters and boilers installed globally. For each 
device installed with the SaltX material, SaltX has a 
potential revenue of SEK 1,500-2,200.*
19 million x SEK 1,850 = 35 BILLION SEK

HEATBOOST
HeatBoost, a gas driven heat pump, offers a solu-
tion that reduces the gas consumption in house-
holds. Saves 50 % of the heat and cold related to 
energy in buildings. 

~35 BILLION SEK

SaltX
MARKET POTENTIAL

SaltX

SaltX  
TOTAL MARKET POTENTIAL  

 ~160 BILLION SEK

Today’s alternatives for large-scale ener-
gy storage such as “molten salt” are bulky, 
corrosive and costly to maintenance heat. 
SaltX achieves a cost-effective energy 
storage, as the salt has less volume, does 
not corrode and does not need to be kept 
in a molten state. Calculations for saving 
versus cost are in progress to determine 
the payback time.

ENERSTORE
A thermal energy storage. Enabling a transition to 
renewables. Reduces volume and cost with 50 %, 
compared to the solutions today. 

The global capacity for wind and solar power 
(Photovoltaic and Concentrated Solar Power) is 
approximately 710,500 MW. If the average need 
for storage is 10 hours a day, today’s demand for 
energy storage for solar and wind power is about 7.1 
million MW. SaltX potential revenue (estimated) is: 
SEK 10,000 - 18,000 per MWh. 

PAYBACK TIME
UNDER CALCULATION

SaltX
MARKET POTENTIAL

~100 BILLION SEK

*For references and data, see prospectus. 

PAYBACK TIME: 1.5 YEARS 

PAYBACK TIME: 1 YEAR 



EMISSIONS AMOUNT AT FULL SUBSCRIPTION
8,947,461 new shares equivalent to approximately 
100 million SEK before issue costs.

PRICE OF ISSUE
SEK 11.20 per share.

SUBSCRIPTION RIGHTS
Each existing share in the company entitles a sub-
scription right. To subscribe for an offer share, five 
subscription rights are required.

SUBSCRIPTION PERIOD
The subscription period is from 2 May to 19 May 
2017.

WARRANTY AND SUBSCRIPTION
A total of 36 percent of the offer has been guaranteed 
through subscriptions from existing main sharehol-
ders of 36 million SEK and a guarantee consortium, 

consisting of major investors of 64 million SEK. 
However, the company has neither requested nor 
received bank or other collateral for the amount.

TRADING
Trading with subscription rights on First North 
starts on May 2, 2017 and end on May 17, 2017.

After the issue has been registered at the 
Swedish Companies Registration Office, the newly 
issued shares will also be traded. If delivery of sha-
res has not taken place to the investor’s securities 
deposit, VP account or service account at the com-
mencement of trading, this may mean that the inve-
stor is unable to sell allotted shares over the market 
when trading commences, but this can only be done 
when the shares are available to the investor.

ISIN
The ISIN code for the new shares is 
SE0005308541.

Invitation to subscribe for Series B shares in 
SaltX Technology Holding AB (publ)
In order to pursue the Company’s 
strategy and execute the current 
business plan, the Annual General 
Meeting of the company resolved 
on 20 April 2017 to issue new 
Series B shares with preferential 
rights for existing shareholders.
    The rights issue includes a maxi-
mum of 8,947,461 Series B shares. 
With full subscription, the com-
pany’s share capital increases by 
715,796.88. Shares are issued at a 
price of SEK 11.20 per share. The 
offered shares in the issue corres-
pond to approximately 17 percent 
of the share capital and votes in the 
company after completion of the 
new issue (assumed full-featured 
Offer). Upon completion of the Of-
fer, the Company will receive app-
roximately 100 million SEK, before 
deduction of issue costs, which is 
estimated to amount to approxima-
tely 8.5 million SEK.
    The company has received writ-

ten subscriptions from main sha-
reholders up to a total of approx-
imately 36 percent (approximately 
36 million SEK) of the total issue 
amount. The company has received 
written issue guarantees from an 
investor consortium and a principal 
owner up to a total of approxima-
tely 64 percent (approximately 
64 million SEK) of the total Issue 
amount. The offer is thus guaran-
teed with subscriptions and issue 
guarantees totaling 100 percent.
    Investors are invited to subscri-
be for Series B shares. Terms and 
conditions are stated in the Pro-
spectus, which is available at www.
saltxtechnology.com/investor. The 
outcome of the offer is expected to 
be published on the company’s web-
site as well as by a press release on 
May 23, 2017. The Board reserves 
the right to announce any decision 
to extend the subscription period of 
the offer.

The offer in brief

DOWNLOAD 
THE FULL VER-
SION OF THE 
PROSPECTUS AT 
SALTXTECHNO-
LOGY.COM/
INVESTOR/
RIGHTS_ISS-
UE_2017

http://saltxtechnology.com/investor/rights_issue_2017/
http://saltxtechnology.com/investor/rights_issue_2017/
http://saltxtechnology.com/investor/rights_issue_2017/
http://saltxtechnology.com/investor/rights_issue_2017/
http://saltxtechnology.com/investor/rights_issue_2017/

